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Chdats . . .

This could wvery well be a typical

conversation at Chatsworth today:
_“Many of us have noticed the Ford
Vans up front outside of the Moaodel
shop — What gives®"
: "We hope a lot of new customers wiil
give—give out with orders on our new
‘HOMESHIELD PRODUCTS' — FOR
HOME  AND YARD.”

“By way of background, we will use
theze frucks to make dealer ealls,
lumber yards and general building ma-
terial dealers. In just a few minutes’
time guys like Don Ford will be able
to set up full size displays of Screen
Doors — Patio and' Privacy Panels.
They may well be used on week-ends
for setting up displays at Super-Mar-
kets or other large retail outlets.”

“Yes, but isn't this pretty expensive
selling 2"

“Tt sure is, but remember these pro-

ducts are new and peaple bave to be
~shown., Stop and think aboat=if, “how
many products have you bought or
would you buy sight unseen?

“T see what you mean, by the way
where will these Vans be used?”

“Two will o South, one in Charlotte,
M. C., and one in Atlanta. Then two
will stay here in the Midwest, one here
in Illineis and one over in Ohio.”

“What about the rest of the coun-
try s

“Well El Monte is using a Van of a
little different type to call on the peo-
ple in the West.”

“This idea is to a large degree ex-
perimental and that if successful we
will put on additional units in other
sections of the country.”

“¥ou know it looks like to me a fel-
low would run out of work after work-
ing one of those Vans for a few weeks
or months.” “How many Building
Material Dealers could there be to call
on?"”

“Dion't believe we will have that prob-
lern. There are 28514 building mater-
ial dealers in this country who sell
£100,000.00 or more each year. T1li-
nois alone has 1533 dealers. Making
5 galls a day it would take a man al-
most & wear and a hall to call on all
of them just one time."

"Just in case you are interested in
the Illinois dealer ranks 4th in the na-
tion., Sell 445 million dollars worth of
builder material a year and employ al-
maost 11,000 people. S0 you can see
that our Sales Department haz a big
job to do all over the country and with

-Numl:ner !

 One of ASPC’s New Vans

New Products

In Production

Out of the chaos of confusion which
has existed in our new products area
has finally come production. Although
we are not yet running on the full pro-
duction basiz we expect, Privacy Fan-
els and Screen Doors are coming ofi
the line and going out to customers.
Soon to follow are the decorative Grill
Door and packaged Patio Panels, With
these new products lie part of our
hopes for expansion and development
of AMERICAN SCREEN.

While to those not actually working
on the project (and to some on it) it
may have appeared that little was ac-
tually being done, there was tremen
dous team effort underway.

Engineering and the  Model shop
were busy first building the original
mock-ups from which grew our present
products.

Then began the bhig push. Plant en-
gineering and maintenance began the
huge project of designing, building, or
having built, rolls for forming the sec-
tions used, dozen of diez and tools to
be used in operations and eguipment
for assembly,

Purchazing Department began the
task of assembling the purchased parts
—rivets, hinges, screws, frames, Kick-

our support will keep our linez hum-
ming.”

plate, doorsweep channels and many
more. Eventually most of the items
will be made here, but for our initial
run, they brought parts in from Flori-
da, California and many other parts of
the country,

Long before the actual products were
available the wsales department was
busy on many fronts lining up  the
channels of distribution. Our first
production was miniature salesmen
samples which were literally handmade
o give the sales lorce a model to show
to potential customers..

MNow we are at the point where it is
up to production to get the products
to the customer. With zood promotion
and good =sales all of this effort will
produce several winners, Winners that
will give us more customers, more job
opportunities, which will stimulate gen-
cral company growth.

Metal Screen
To Move

Joe Coury reports that the walls of
Metal Screen's new warehouse and of-
fice are now up and the roof is being
put on. They expect to move into the
new building March 1st.  Joe extends
a welcome to anyone visiting in Miami
to stop in — their new address will be
16300 M. W. 13th Awve., Miami. The
new building is located at the entrance
to the Sunshine State Parkway,






